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Anomauia. B pobomi 00cCnioxiceHO 83a€EMO38 430K eKOHOMIKU JIOICMUKU A MAPKemuHzay
83AEMOBIOHOCUH ) CYYACHUX YMOBAX BUCOKOI KOHKYpeHYii ma necmabinbHocmi punkie. Busnaueno
KIH0408I NpOOIeMHI acheKkmu, ceped AKUX — 3POCMAHHI BUMPAm HA 102iCMUYHI npoyecu, OUCOANaHC
Midc weuodkicmio ma eapmicmio docmasku, Hedocmamms inmeepayisi CRM-cucmem i nocicmuunux
nramegopm. Ha ocrnosi ananizy Haykoux 00caioxcenvb 00IPYHMOBAHO, WO AKICHb N02ICIMUKU NPAMO
NPONOPYILHO BNIUBAE HA 3A0080JEHICMb | JoANbHICMb KlieHmie. [Ipedcmasneno npakmuyHut
npukiao pospaxyuxy Customer Lifetime Value (CLV), sikuti 0eMOHCMPY€E eKOHOMIYHY OOYILIbHICIb
iHgecmy8amHs Y OLNbUL AKICHI I02ICMUYHI PileHHs. 3anponoHosano pekomenoayii wooo inmezpayii
MAPKemMuHeosux 1 J02ICMUYHUX cmpameeiti 01 NiOBUWEHHS eqheKmUeHOCmi  YNPAGIiHHSA
KAIEHMCLKUM 00C8I00M.

Knrouoei cnoea: exonomika n102icmuxu, MapKemuHe 63aEM08i0HOCUH, KIIEHMCbKA JIOSIbHICD,
CRM, Customer Lifetime Value.

Beryn. YV cywyacHMX yMOBax BHCOKOI KOHKYpEHIIl Oi3Hec 3MyIlIeHUi
30CepeKyBaTUCh HE JHIEe Ha 3aJydyeHHI HOBUX KII€HTIB, a ¥ Ha YTpHUMaHHI
iICHyr0YMX. MapKeTHHT B3a€EMOBITHOCHUH CTA€ KIIFOUOBUM 1HCTPYMEHTOM (POPMYBaHHS
JIOBIpM Ta JIOSJIBHOCTI CIIOKMBadiB. BoJiHOYac SKICTh JIOTICTUYHUX IIPOIIECIB
0e3mocepe/IHbO BIJIMBAE HA PIBEHB 3aJJ0BOJICHOCTI KIIIEHTIB: CBOEYACHICTh JJOCTABKH,
BapTICTh TPAHCIOPTYBAHHS Ta CEPBIC MICIS MPOJAXKy BU3HAYAIOThH, YU 3ATHUIIUTHCS
KIIIEHT 13 KOMIIaHi€0 HaaoBro. HemoolliHka €KOHOMIYHOTO AacHEeKTy JIOTICTUKHU
NPU3BOJUTh 1O 3HWKEHHA €(PEKTUBHOCTI MpOrpaM JIOSUIBHOCTI Ta BTpaTH
KOHKYpeHTHUX 1epeBar. lle 3ymoBitoe moTpeOy B JOCHIIKEHHI 1HTErparii

MapKETHUHTY B3a€EMOBIJTHOCHH Ta €KOHOMIKH JIOTICTUKH.
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Merta HOCHIKEHHSI - BHU3HAYUTH POJb SKOHOMIKHM JIOTICTUKH Yy IIIJIBHUINCHHI
e(eKTUBHOCTI MapKETHUHTY B3a€EMOBIJIHOCHH Ta OOTPYHTYBATH MEXaHI3MH 1HTETparlii
JIOTICTUYHUX PIIIEHb 13 MAapKETUHITOBHMH CTpaTerisiMu (GopMyBaHHS KI1E€HTCHKOI
JIOSUTBHOCTI.

OcHoBHUH TekceT. Ha cyyacHOMy erarri JIOTiCTHKA JOCHUTh CHJIBHO BIUTMBAE Ha
KJIIEHTCHKUI JTOCBIJI: IIBUJKICTh, HAIIMHICTD, BAPTICTh 1 3pYUYHICTh JOCTABKH YaCTO €
KIFOUOBMUMH YWMHHUKAMH 33JI0BOJICHOCTI ¥ JosuibHOCTI. [IpM mboMy MapKeTHHT
dbopmye OOIITHKY IS KITIEHTA, a JIOTICTUKA 3a0e3neuye ii BUKOHAHHS. SIKIIo TOCTaBKa
BiIOYBa€ThCA 13 3aTPUMKOIO, Y HEHAJEKHOMY CTaHi ab0 3 BUCOKHMH BHUTpaTaMH,
HaBiTh HaWKpalla MapKeTUHIOBa CTpaTeriss BTpadae edekTuBHICTh. CriibHe
MJIaHYyBaHHS MApPKETHHTY Ta JIOTICTUKH JO3BOJISIE MIAMPUEMCTBY ONTHMAIBHO
YIPaBJISTH ACOPTUMEHTOM, KaHajdamMH 30yTy, pIBHEM CEPBICY Ta BUTPATAMHU.

CyyacHMM HayKOBUM JOCJIJDKEHHSIM BJIACTHBI TIE€BHI XapaKTEepHI TEH/ICHIIII,
MPOBIAHOIO 3 AKUX € TBEPJKEHHS MPO T€, 110 SIKICTh JIOTICTUKUA IMPSIMO IPOIOpIIiiiHa
32/I0BOJICHOCTI 1 JIOSUTBHOCTI KITI€HTIB. Lle miATBepaKy€eTbCsl TOCTIKEHHIMHU TaKUX
HayKkoBLIB gk Suphalak Sriwilai, Aannicha Thunyachairat, Puthipong Tanaveerakul ta
Nattakorn Pinyanitikorn, B KX 3a3Ha4€HO, 110 MOKPAIIEHHS JOTICTUYHUX (PYHKI[IH
(HamiHICTh JOCTABKH, MIBUAKICTh, KEPYBAaHHS MOBEPHEHHSIMH, TOYHICTh BUKOHAHHS
3aMOBJICHb ) CIIPHSIE T1IBUIIEHHIO 33/T0BOJICHOCTI KJIIEHTIB, a 1€ B CBOIO YEPry — iXHBOT
JIOSTTBHOCTI [2].

HocnimxenHs: HaykoBIiB Sajjida Reza, Muhammad Shujaat Mubarik, Navaz
Naghavi ra Raja Rub Nawaz Bu3HauaroTh Barome 3Ha4€HHS JIOBIpU, KOMYHIKAIlIH Ta
enemeHTiB CRM y B3aemoBigHocuHax. BinHocunu («relationship marketing») sik
KOHCTPYKIIIA 3 TIOBIpOIO, 3000B’A3aHHSIM, 00MIHOM 1H(OpMaIIi€l0, pEIyTalli€l0 — YacTo
BIIIFPAIOTh  MOcCepenHio  abo  MozepauiidiHy  poiab  MDK  JIOTICTUMHUMHU
XapaKTePUCTUKAMH Ta JIOSUTbHICTIO/3a10BOJICHICTIO [3].

Hocnimxennss Hanna Schramm-Klein ta Dirk Morschett Benuky yBary
NPUAUSIIOTh B3a€EMOJIT MK MapKETHHTOM Ta JIOTICTUKOIO Ha OpraHizailiiHoMy Ta
KaHAJIOBO-JIAHIFOTOBOMY piBHI. TyT KOOpauHaIlis MI>)K MAPKETUHTOBUMU (DYHKIIISIMH 1

JIOTICTUKOIO PO3TIIAIA€ThCS ycepeauHi ¢ipMU Ha PiBHI 30BHINIHIX MOCTAYaIbHUKIB
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(3PL) ta xananiB po3noainy. KoHGIIKTH, KOIM MapKETUHT OOIIsi€, aie JIOTICTUKA He
MOX€E JOCTaBUTH, BUIUISIIOTHCS SIK KI0UOBa mpoosema [4].

VYkpainceki HaykoBIi Taki sk Oksana Penkova, Andrii Kharenko posrisgaioTts
€KOHOMIKY JIOTICTUKM B KOHTEKCTI 30BHIIIHIX IHOKIB SK Karaji3aTop 3MiH
Hanpuxknan, BiitHa B YkpaiHi, maHaeMiss — 111 moJlii 3MYyIIYIOTh 3MIHIOBaTH JIOTICTUYHI
HUIIXW, CTPYKTYpY KaHaliB, MEXaHI3MHM HIATPUMKHU KII€EHTAa (BIAHOCHHH, CEPBIC)
mBuame Hixk 3a3Buuyail. Lysenko Mariia ta Molchanova Kateryna na nomauy
BUJULIIOTh (AaKTOpU TEXHOJOTri, uudpoBizallis, aHaIITHKA, AK€ BHUKOPUCTAHHS
mudpoBux Texnomyorii (ICT, anHamiThKa, OHJIAWH-TOPTIBIS) Yy  JIOTICTHII,
MepCcoHai3aIlii cepBicy, KOHTAKTaxX 3 KJIIEHTaMH, YIIPaBJIiHHI JAHI[IOTaMH ITOCTAaYaHHS.
[MudpoBa Tpancdopmarllis JOTICTUYHUX 1 MAPKETHHTOBUX IMPOIECIB — KIIFOYOBA
TeHaeHmis [1].

Buket Ozoglu Ta Arzum Biiyilikkeklik anami3yoTh B3a€EMO3aJICKHICTB:
e(eKTUBHICTh BUTpAT Ta OanaHC ILiHa-cepBic. B pochipkeHH] NpualIeHa yBara ToMy
(dakTy, M0 KIIEHTU TOTOBI IJIATUTH 3a SIKICHY JIOTICTUKY, ajleé € MeXa, MICIs KOl
BTPAYA€ETHCS JOsUIbHICTh. B1IMOBIIHO HA MEpIIMi IaH BUCTYyNae noTpeda B OaiaHci
MDXK BUTpATaMU JIOTICTUKHU 1 OYIKyBaHHSAMHM KJIIEHTIB [5].

B mimomy MoOXHa BH3HAYMTH, IO OCHOBHUM TMPOOJIEMHHM THUTAHHSIM €
CIIBBITHOIIICHHS CHJIa BIIHOCHH Ta JuHaMmiku edextuBHOCTI Ha B2B. ¥V Bumamkax,
KOJIM JIOTICTHKA 1 MApKETHHT MpaliooTh Y kanaiaax B2B abo uepe3 3PL, nuranns cunu
BIJIHOCHH (XTO Ma€ €JE€MEHT «BJIAJIHOCTI» y BITHOCHHAX), CEIU(PIYHUX 1HBECTHIIIH,
3QJIEKHOCTI BiJ] TapTHEPIB.

Hapasi MokHa y3aradbHUTH HasiBHI TPYAHOUI Yy 3IMCHEHHI MapKETHHTY
B3a€MOBIJIHOCHH Ta €KOHOMIKHU JIOTICTUKH (Tabu1. 1) Ta BUSHAYMTH NPOOIEMHI aCTIEKTH
€KOHOMIKHA JIOTICTUKM SIK (akTopy NIABULIEHHS €()EKTUBHOCTI MAapKETUHTY
B3a€MOBIIHOCHH.

[TpakTuuHi po3paxyHKU JAIOTh MOXJIUBICTh BU3HAYUTH SIK €KOHOMIKA JIOTICTUKHU

BIUTMBAaE Ha €(EKTUBHICTH MApKETUHTY B3aemoBimHOcHH (duepe3 Customer Lifetime

Value — CLV).
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Tadoamnusa 1 — Jlorika BuaijieHHs: NIPO0JIeMHUX ACNEKTIB €eKOHOMIKH JIOTICTUKH

SIK (paKTOpPY MiABUIEHHA ¢(DeKTUBHOCTI MAPKETHHI'Y B32€EMOBITHOCHH

MapKeTHHT B3a€MOBITHOCHH

ExoHOMIiKa JIOriCTUKHA

dakTOpH ITiIBUIIICHHS

€(DEeKTUBHOCTI
HecTali1bHICTh CTIOXKUBUUX 3pOCTaHHs BUTpaT Ha
nepeBar — IBU/KI 3MIHH B JIOTICTUYHI MTPOLIECH —
yNoa00aHHAX KIIIEHTIB MIOI0POXKYaHHS NaJIbHOIO,
YCKJIAJTHIOIOTh TOBTOCTPOKOBE TPAHCHOPTY Ta CKIAICHKOI
(hopMyBaHHS BiTHOCHH. 1HPPACTPYKTYpH. HesinmosimmicTs

Henogipa Mixk komnaHi€ro Ta
KIIIEHTOM — HU3bKHUH PIBEHb
MPO30POCTI, OCOOTIUBO B
uu(ppoBHX KaHaiax, nociaabdioe
JIOSUTBHICTb.

Bucoka koHKypeHIis —
CIIO’KMBAYl 4acTO
MEPEKIII0YA0ThCs Ha
KOHKYPEHTIB uepe3 aKIliiHi
MPOMNO3HULLT, 1110 3MEHIIYE
€(eKTUBHICTb JJOBrOTPUBAINX
MPOrpaM JOSTBHOCTI.
Hudposizariis KoMyHIKaIii —
KOMIIaHii He 3aBXKIHM BCTUTAIOTh
a/IaTITyBaTUCS IO HOBHUX
iHcTpyMeHTiB CRM,
aBTOMATH3aIlil MAPKETHHTY Ta
nepcoHasi3anmii.

HenocraTus inTerparis 3
JIOTICTUYHUMU TIPOIECAMU —
CepBiCHA CKJIa/10Ba (IIBUAKICTD,
HAJIAHICTD, MICIASTPOAAKHE
00CIIyroByBaHHs)
0e3MmocepeIHbO BIUIMBAE HA
BIJIHOCHUHHU 3 KJII€HTAMU, aJie
YacTo JIMILIAETHCS 1103a YBaroro
MapKeTOJIOT1B.

Jucbamanc mix
HIBUIKICTIO Ta BapTICTIO
IOCTaBKH — KOMIIaHI1
3MyILEH] IIyKaTh
KOMITPOMIC MIXK SIKICTIO
CepBICY Ta EKOHOMIYHOIO
€(hEeKTUBHICTIO.
HecTaOinpHICTS JTaHIIOTIB
IMOCTaYaHHs —
I'eOMNOITUYHI PU3UKHY,
BOEHHI 111, 0OOMEXEHHS Ha
KOpJIOHAX, 110
MOPYIIYIOTh PUTMIYHICTh
MTOCTaBOK.

Henocratus nuudposizaris
— oOMexeHe
BUKOPHUCTAHHS TEXHOJIOT1H
MIPOTrHO3YBAHHS MOTHTY,
LITYYHOI'O 1IHTEJIEKTY Ta
Big Data y nnanyBanHi
JIOTICTHKH.

Exkomoriunuii acrexkT —
BHMOT'a 3MCHIIICHHS
BYTJIEIIEBOTO CIiAy Ta
ONITHUMI3aIIi1 JIOTICTHKH 3
ypaxyBaHHSIM CTaJIOro
PO3BHUTKY.

OYiKyBaHb KJII€HTIB MO0
MIBUIKOCTI Ta BAPTOCTI
JIOCTaBKH.

BincyTHicTh TicHOT
iarerparii CRM-cuctem i
JIOTICTUYHHX TIATPOPM,
10 YCKJIaTHIOE
MIEPCOHATI3AIIIIO CEPBICY.
HenocraTHs koMyHiKaris
M1 MapKETHUHT'OBUM Ta
JIOTICTUYHHIM

i pO3IiTaMu
MiPUEMCTBA, 10
MPU3BOJUTH J0 BTPATH
KJIIEHTIB.

[Tpobnema 30epexkeHHs
JIOBTOCTPOKOBOT
JOSUTHHOCTI Y BUTIA/IKAX,
KOJIM JIOTICTHKA HE
BIJIMIOBiIa€ CTaHAAPTAM
CepBiCy, sKi IeKIapye
MapKETHUHT

Licepeno: cknadeno asmopamu

VY Tabs. 2 HaBeZeHO MOPIBHSHHSA ABOX JIOTICTUYHUX ciieHapiiB: CtanaapTHuil (A)

1 IIpemiy™m (B). B nanomy Bumnaaky npuidHsTo, mo cepeaniii uek (AOV) ckmanae 1 000

I'PH, BIAMOBIAHO BajoBa Map:ka AopiBHIOe 40% (BanoBa Map:ka Ha 3amoBiieHHs = 1 000

x 0,40 = 400 rpu.); BuTpatu Ha 3anydeHHs kiieHTa (CAC) cknagarots 300 rpH.,

JTUCKOHTHA cTaBka nmpuiiHaTa 10%, ropu30HT aHAII3Y CKIIaae 3 POKH.
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Tadoaunus 2 — [lopiBHSAHHSA ABOX JIOTICTUYHUX cueHapiiB yepe3 Customer

Lifetime Value — CLV

[Toka3nuk Crangaptauii (A) [Ipemiym (B)
JloricTW4HI BUTPATH HA 3aMOBIICHHSI, TPH 70 150
YacToTa MOKyIoK Ha KIIi€EHTa B PiK 2 3
(3aMOBJICHB Ha PIK)
PiBensb yTpumaHHs KiIi€HTa (retention) MOPOKy, %o 50 70
qrcTa Mapka Ha piK, TpH 330*2=660 250*3=750
nuckontoBanuii CLV 3a 3 poku (660+300+136,36)- | (750 +477,27 +

300=796,36 303,31)- 300 = 1230,58

Licepeno: pospaxosarno asmopamu

OtpuMaHi JaHi CBiIUaTh, 110 PI3HUIIA ClieHapliB ckianae: 1230,58 — 796,36 =
434,22 rpH. HA OJHOTO KJIIEHTA HAa rOpU30HTI 3 poku. ToOTO, HE3BaXKAOUM Ha BUIIII
JIOTICTUYHI BUTpATH y BapianTi B (+80 rpH/3amMoBIIeHHS), TIIBUIIEHA YACTOTA MOKYIIOK
(3 mpotu 2) ta kpame yrpuManHs (70% nportu 50%) n1ar0Th 3HaYHO BHILY KUTTEBY
IIHHICTh KJII€HTa — MPUOYTOK MIAIPUEMCTBA 3POCTAE.

Takum 4MHOM IHBECTHIIISI B IOPOXKYIY, aje MIBUANTY (HAIIHHY) JIOTICTUKY MOXE
OKYMHUTHCS Yepe3 MiJIBUILICHHS YTPUMAaHHS 1 YaCTOTH MOKYIIOK — B JIAHOMY BUIIAJIKY
CLV 3pocrae Ha mnpubmuzHo 54%. Ilpu oIiHIll JOTICTUYHUX IHIIIATUB HEOOX1THO
BpPaxOBYBAaTH HE JIMIIE MPSMY €KOHOMIiIO (BUTpAaTH) Ha OJIMHUIIIO, ajie¢ ¥ BIUIMB Ha
retention, AOV 14actoty nmokynok. Kpim Toro, 1o1igsHiM Oy1€ TECTYBaHHS ITPEMiyM-
CepBICY Ha CErMEHTI BHCOKOI Mapxi abo miamucHoMy cepsici (A/B rtect), mo0
NEPEBIPUTH NPUPICT retention 1 4aCTOTH NOKYNOK. KpiM npeAcTaBieHnX MpUKIaIHUX
pPO3paxyHKiB MOXHA IMOPaxyBaTH MaKCUMAJIBHO IOy CTHME TT1IBUIIIEHHS JIOTICTUIHUX
BuTpar, npu sikomy CLV_B = CLV_A — 11e 1onoMoke BCTAHOBHUTH I[IJIbOBI JIIMITH
BUTpAT Ha CepBiC.

BucHoBku.

[TpoBeaeHe AOCHIKEHHS! CBIAYUTD MPO TE, IO BAPTICTH 1 SKICTh JIOTICTHYHUX
nporieciB 6e3mocepeHbO BITMBAIOTh HA 3a0BOJICHICTD 1 JJOBIPY KJIIE€HTIB.

JloBeneHo, 1m0 MpOo30pIiCTh 1 HAAIWHICTh JIOTICTUKH € KIHOYOBUMHM YUHHUKAMH

(dhopMyBaHHS JOBrOCTPOKOBHUX BIAHOCHH 31 CIIOKMBAYaMHU.
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3anponioHoBaHo ~ mojenb  iHTerpamii  CRM-cuctem 13 NIOTICTHYHUMH
riaTdhopMaMu IS ABUIIEHHS €(DEKTUBHOCT1 YIIPABIIHHSA KIIEHTCHKUM JOCBIIOM.

OOrpyHTOBAaHO HEOOXIMHICT, OajaHCy MK EKOHOMIYHOK €(eKTHBHICTIO
JIOTICTUKH Ta OYIKYBaHUM PIBHEM CEpBICY KIIIE€HTIB.

CdopmoBaHo pekOMEH ATl 111010 ONTUMI3allli BUTPAT Y JIOTICTHUIll 0€3 3HUIKEHHS
SKOCT1 OOCITyTOBYBaHHS, IO J03BOJISIE MMIJBHINATH PE3yJbTaTUBHICTH MAPKCTHHTY

B3a€MOBIITHOCHH.
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cost, and insufficient integration of CRM systems with logistics platforms. Based on the analysis of
recent scientific studies, it is substantiated that logistics quality has a direct impact on customer
satisfaction and loyalty. A practical example of Customer Lifetime Value (CLV) calculation is
presented, demonstrating the economic feasibility of investing in higher-quality logistics solutions.
Recommendations are proposed for integrating marketing and logistics strategies to enhance
customer experience management efficiency.

Key words: logistics economics, relationship marketing, customer loyalty, CRM, Customer
Lifetime Value.
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